MODULE DESCRIPTION FORM




	Module Information


	Module Title
	Commercial Law

	Module Delivery

	Module Type
	B
	☒ Theory
☐ Lecture
☐ Lab
☐ Tutorial
☒ Practical
☐ Seminar

	Module Code
	 BF2104
	

	ECTS Credits
			 2
	

	SWL (hr/sem)
	 50
	

	Module Level
	 2
	Semester of Delivery
	 3

	Administering Department
	Financial and Banking Sciences
	 College
	SAUC

	Module Leader
	Nabaa Sami Abd Al-aali
	e-mail
	
	
	

	Module Leader’s Acad. Title
	Assistant  Lecturer
	Module Leader’s Qualification
	Masters Degree

	Module Tutor
	Nabaa Sami Abd Al-aali
	e-mail
	

	Peer Reviewer Name
	 
	e-mail
	E-mail

	Scientific Committee Approval Date
	 
	Version Number
	 






	Relation with other Modules


	Prerequisite
Module
	None
	Semester
	

	Co-requisites
Module
	None
	Semester
	



6

	Module Aims, Learning Outcomes and Indicative Contents

	

Module Objectives

	The module aims to introduce students to the fundamental principles and legal rules governing commercial activities, defining the concepts of a merchant and commercial transactions. It also seeks to equip students with the legal understanding necessary for structuring corporate contracts and managing and negotiating commercial papers in the economic environment.

	




Module Learning Outcomes


	A- Knowledge Objectives:
1. Understanding Legal Concepts and Provisions: Distinguishing between commercial and civil acts, and understanding the legal basis of theories and requirements needed to acquire merchant status.  
2. Knowledge of Companies and Commercial Papers Provisions: Understanding the legal requirements for establishing commercial companies and their types, as well as comprehending the characteristics and functions of commercial papers (bill of exchange, promissory note, and check).  
B- Specific Skills Objectives:
1. Analysis and Transaction Drafting: The ability to analyze contracts and commercial activities while realizing the legal consequences resulting from financial transactions and corporate actions.  
2. Management and Circulation of Commercial Papers and Registers: Mastering procedures related to registration in the commercial register, maintaining account books, and applying legal rules related to circulating commercial papers (such as discounting and endorsement).

	
	1. Educational Objectives  
2. Key Concepts  
3. Curriculum / Syllabus  
4. Educational Materials  
5. Learning Activities  
6. Assessment Methods  
7. Academic Guidance 
 
Total Hours = 50 = Weekly Workload - (Exam Hours) = 50 - 3 = 47 hours (Timetabled hours × 15 weeks).

	Indicative Contents

	 



	Learning and Teaching Strategies
اﺳﺘﺮاﺗﯿﺠﯿﺎت اﻟﺘﻌﻠﻢ واﻟﺘﻌﻠﯿﻢ

	Strategies
	· Interactive Lectures 
· Use of modern presentation devices (multimedia). 
· Homework preparations.  
·  Method of preparing reports. 
· Conducting quizzes.






	Student Workload (SWL)
                                                                    (15 Weeks)


	Structured SWL (h/sem)

	
33
	
Structured SWL (h/w)

	
2

	Unstructured SWL (h/sem)

	 17
	
Unstructured SWL (h/w)

	
1.13

	Total SWL (h/sem)

	 50




	Delivery Plan (Weekly Syllabus)



	Week
	Material Covered

	Week 1
	Introduction to Law and Commercial Law (Concept and Characteristics) 

	Week 2
	Scope of Application of Commercial Law, Its Characteristics 

	Week 3
	Sources of Commercial Law 

	Week 4
	Commercial Acts (Concept, Theories, Types) 

	Week 5
	The Merchant (Concept, Conditions for Acquiring Merchant Status, Duties of the Merchant) 

	Week 6
	Commercial Companies (Concept, Characteristics, Legal Personality of the Company) 

	Week 7
	Midterm Exam

	Week 8
	Types of Commercial Companies (Jurisprudential Division, Types in Law, Results of Division into Capital and Partnership Companies) 

	Week 9
	Incorporation of Commercial Companies (Membership, Company Funds)

	Week 10
	Capital Division in Partnerships, Company Formation, Dissolution of the Company 

	Week 11
	Commercial Papers (Concept, Characteristics, Functions) 

	Week 12
	Distinction Between Commercial Papers and Other Instruments, Methods of Negotiating Commercial Papers 

	Week 13
	Types of Commercial Papers (Bill of Exchange and Promissory Note) 

	Week 14
	Types of Commercial Papers (Bill of Exchange and Promissory Note) 

	Week 15
	Types of Commercial Papers (Cheque)

	Week 16
	Final Exam



  

	Delivery Plan (Weekly Lab. Syllabus)


	Week
	Material Covered

	Week 1
	-

	Week 2
	-

	Week 3
	-

	Week 4
	-

	Week 5
	-

	Week 6
	-

	Week 7
	-



	Module Evaluation


	

	Time/Number
	Weight (Marks)
	Week Due
	Relevant Learning Outcome

	


Formative assessment
	Quizzes
	1
	10% (10)
	4
	LO #1, #2 and #4

	
	Assignments
	1
	10% (10)
	Continuous
	LO #3, #4

	
	Seminars
	1
	10% (10)
	Continuous
	All

	
	Report
	1
	10% (10)
	4
	LO #5, #8 and #10

	Summative assessment
	Midterm Exam
	 1hr
	10% (10)
	7
	LO #1 - #7

	
	Final Exam
	3hr
	50% (50)
	16
	All

	Total assessment
	100% (100 Marks)
	
	






	Learning and Teaching Resources


	
	Text
	Available in the Library?

	Required Texts
	 
	Yes

	Recommended Texts
	Mahfouz Fouad Al-Kanani – Principles of Statistics
	

	Websites
	




	Group
	Grade
	Marks %
	Definition

	




Success Group (50 - 100)
	A - Excellent
	90 - 100
	Outstanding Performance

	
	B - Very Good
	80 - 89
	Above average with some errors

	
	C - Good
	70 - 79
	Sound work with notable errors

	
	
D - Satisfactory
	
60 - 69
	
Fair but with major shortcomings

	
	E - Sufficient
	50 - 59
	Work meets minimum criteria

	
Fail Group (0 – 49)
	FX – Fail
	(45-49)
	More work required but credit awarded

	
	F – Fail
	(0-44)
	Considerable amount of work required

	
	
	
	



